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e TL;DR: Truly hands-off (under two owner-hours/month) means long-term rental or branded
residence — not Alojamento Local, no matter what the operator promises.

e TL;DR: Full-service AL costs you 18%—28% of net revenue pfus 5—15 owner decisions a month in

season. Long-term rental costs 5%—10% of rent and a handful of decisions a year.

e TL;DR: Fiscal representation is €150—€400/year and only mandatory for non-EU/EEA non-
residents (UK, US, Canada, Switzerland, etc.). EU/EEA residents do not need one.

Key stat — typical management cost as a share of revenue (Portugal 2026)
¢ Full-service AL: 18%-28% of net revenue (after platform fees), with premium-tier resort
operators at up to 30%—35%.
¢ Long-term residential (NRAU): 5%-10% of monthly rent, often 8%, plus a one-month
finder's fee on new tenancies.

The gap between those two numbers is what most "passive income” marketing quietly avoids

discussing.

1. Introduction: the "set and forget" fantasy

Every brochure for a coastal villa, every branded-residence sales deck, every full-service AL operator
pitches the same idea: buy the asset, hand us the keys, collect the cheque. Set and forget. It is one of

the most consistently mis-sold ideas in Portuguese real estate.

This guide is buyer-side. It defines what "hands-off" actually means, then ranks ownership strategies
by how close they come — and how much you pay (in money or time) for the gap. The honest answer

is that very few configurations get you under two owner-hours a month. Most ownership models that

promise it are selling something else.
Who genuinely benefits from hands-off:

e Owners who live abroad and value certainty over yield.
e Owners with multiple assets or a day job that can't accommodate 1lpm pool alarms.
e Retirees who want the property to be a home, not a project.

Who romanticises it and shouldn't:

e Yield-chasers who think AL on full-service management replaces engagement. It does not.

e First-time investors who haven't priced the hidden owner-time cost of a guest-churn model.

e Buyers who pick a branded residence for the brochure rather than the operator economics.

For this guide, "hands-off" means a measurable threshold:

Less than two hours of owner time per month, averaged over the year — including emails,
calls, approvals, banking, tax-prep and exception handling.

2nd Haus - Free Guide

2/18



That is roughly 24 hours a year. Owners running AL without that discipline routinely report 10-30

hours a month in season, with peaks above 60 when something fails. The cost of staying under the
line is the price of buying back those hours.

2. The ﬁVC layers ofmanagement

A hands-off setup is rarely a single contract. It is a stack. Most owners under-buy at one layer and

discover the gap when something fails.

Layer 1 — Concierge [ caretaker. Holds keys, walks the property, opens mail, lets in trades, runs taps

to stop seals drying out, checks the pool after a storm. Cost: €80—€250/month.

Layer 2 — Maintenance. Pool, garden, cleaning, deep cleans, repairs, alarm and CCTV upkeep. Bought

a la carte or bundled.

Service

Typical 2026 monthly cost

Pool service (weekly)

Pool electricity (pump/filtration)
Gardener (small)

Gardener (medium villa)
Cleaner, hourly

Pest control (annual divided)

Alarm monitoring

€80-€200

€30-€50

€60-€120

€150-€250

€15-€20/hour

€15-€30

€25-€50

A medium Algarve villa with pool and garden runs €200—€300/month outdoors alone.

Layer 3 — Rental management. Only relevant if you let.

Rental model

Typical 2026 commission

Long-term residential (NRAU)
Mid-term (3—11 months)
Full-service AL, urban apartment
Full-service AL, villa / resort

Premium AL with full concierge

Platform fees come off the top. Airbnb host service fees in Portugal sit around 14%-16% of the

5%—-10% of monthly rent, often 8% + one-month finder's fee
10%—15% of rent

18%—25% of net revenue

20%—28% of net revenue

up to 30%—-35% of net revenue

booking subtotal; Booking.com runs 15%—18% commission. Always ask whether the manager's fee is
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on gross or net of platform — the difference on a €90k revenue year is over €2,000.

Layer 4 — Administrative. The paper layer absentee owners underestimate: direct debits, IMI/AIMI
payment, Finangas letters in Portuguese, insurance renewals, fiscal representation, condominium
AGM proxies, bank-account dormancy management. Cost: €30-€80/month for basic, €100-
€150/month for active.

Layer 5 — Strategic. Annual review, capex planning, refinancing, tax-structure review. Usually €500—-
€2,500 a year, or built into a buyer's-agent multi-year mandate.

3. Choosing a pI’OpCI’ty management company

The market has matured since 2019, but quality is uneven and commission rates do not correlate
cleanly with service. The questions that actually predict outcomes:

Local or international platform? "Hands-off Europe" platforms (Airnest, Sweetinn, Le Collectionist)
almost always subcontract to a Portuguese operator. You pay 25%—-30% for what a local outfit
delivers at 18%. Brand and tech vs margin — pick one.

Specialist or generalist? A resort specialist knows the rental-pool dynamics, the architectural
restrictions, and which contractors are accredited inside Quinta do Lago, Vilamoura or Vale do Lobo.
A generalist outside resort gates is usually fine and cheaper.

In-house or subcontracted teams? Ask directly: "Are your cleaners, pool techs, gardeners on your
payroll or external?" In-house gives accountability at higher cost. Subcontracted networks are flexible
but the manager's incentive is to keep the cheap supplier, not fix the slow one.

Tech platform. In 2026 a credible operator gives you an owner portal, monthly statements with
platform-fee breakdown, photo evidence of each turnover, a digital incident log, dynamic-pricing
integration (PriceLabs, Wheelhouse, Beyond) and smart-lock integration. "We'll send a PDF every
quarter” is a 2014 operation.

References and insurance. Ask for three current-owner contacts and call them. Confirm professional
indemnity cover (€100k—€500k minimum) and that client funds are held on a segregated account.
Operators who refuse either are a red flag.

Trading history. A five-year minimum filters out fragile operators. Anyone who survived the COVID
dip and the 2023 Mais Habitagcdo freeze is structurally sound.

4. Top operators by region (2026)

Indicative names with sustained track records. The market shifts; verify current standing before
signing.

Algarve central — Vilamoura, Vale do Lobo, Quinta do Lago. Clube da Quinta (Quinta do Lago's
official arm, deep resort integration), Five Star Vilamoura, Clever Details (Vilamoura, ~160 properties,
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15+ years), Revigorate (central Algarve, 20+ years).

Algarve west — Carvoeiro, Lagoa, Lagos. Carvoeiro Villa Holidays, Diamond Properties Algarve
(itemised quarterly statements), Lagos Homes, Vilalaia, Azul Properties.

Algarve east — Tavira, Olhdo. Thin specialist market; Tagus Property is the established Tavira name.

Lisbon urban. New AL registrations remain effectively closed across most of the central parishes
since the December 2025 containment update. Professional managers have pivoted to existing AL
stock plus mid-term (30-day to 1I-month) and long-term mandates. Prioritise operators who can
switch your asset between AL and mid-term as municipal rules evolve.

Porto. Smaller operators, often ex-hospitality founders. Commissions 18%—-25% on AL, 8%—-10% long-
term. Historic-centre apartments need operators with their own maintenance crew — contractor
availability is poor.

Madeira and Comporta. Madeira AL operators cluster in Funchal and Calheta at 20%—-25%.

Comporta is a small premium market; properties are often managed by the developer or a boutique
at 25%+ on AL.

5. Annual cost examples

Example A — Modest 2-bed Carvoeiro apartment, no rental

Line Annual cost
Concierge (light, monthly visit) €1500
Cleaning (~10 cleans/year for own use) €600
Condominium fees €1,200

IMI €450
Multi-risk insurance (unoccupancy rider) €450

Fiscal rep + accountant €450
Utilities standing charges €600
Repairs reserve €600

Total €5,850
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Example B — 4-bed villa Lagos, AL summer + own winter

Line Annual cost
AL management commission (22% of €90k revenue) €19,800
Pool service €1,800
Garden service €2,400
Linen and consumables €3,000
Maintenance reserve €3,000

IMI €1,400
Insurance (AL-rated) €900

Fiscal rep + accountant €1200
Total management spend €33,5600

Example C — Quinta do Lago villa, owner 2 months / AL rest

Line Annual cost
Resort management commission (24% of €180k revenue) €43,200
Pool, garden, exterior €6,000
Linen, consumables, breakages €5,000
Concierge during owner stays €2,500
Maintenance reserve €4,000

IMI + AIMI €4,500
Insurance €1,800
Fiscal rep + accountant + strategic review €3,000
Total €70,000

These look big. The comparator is owner time. At a notional €100/hour valuation, 25 hours a month of
self-management is €30,000 of opportunity cost a year — before lifestyle drag.
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6. Smart-home tech for absentee owners

The honest one-paragraph version: the single highest-ROI category is whole-house water leak
detection with automatic shutoff (Flo by Moen, StreamLabs, Flume 2) backed by point sensors at
every wet location (Aqara, Shelly). A burst flexible hose under a kitchen sink, undetected for two
weeks, regularly produces five-figure damage in stone-floored villas — a €300—-€800 hardware stack
pays for itself the first time. Layer on a smart lock that auto-generates guest codes (Igloohome works
without WiFi, useful in patchy Algarve villas; Nuki integrates with Airbnb and Booking.com); exterior
cameras only (interior cameras in guest spaces breach Portuguese AL rules and GDPR — fines and
platform delisting follow); a smart thermostat (Tado, Nest) to keep damp at bay in winter vacancy;
and a solar inverter alert if you have PV. Centralise notifications through Home Assistant or
SmartThings so you, or your manager, get one alert stream rather than seven apps.

7. Insurance fOI’ absentee hOl’IlﬁS

Standard Portuguese multi-risk policies assume the property is occupied. Most insurers define
"unoccupied” after 30 or 60 consecutive days of vacancy; after that, claims for water damage, theft
and vandalism can be denied unless an unoccupancy endorsement is in place.

Key 2026 points:

e Unoccupancy endorsements typically add 15%—-30% to the premium. Fully vacant policies run
50%—-60% above standard.

e Al-rated policies are mandatory if the property is on the AL register and let to paying guests.
Ordinary multi-risk excludes commercial guest activity.

¢ Look for explicit cover of burst pipes, storm damage, burglary (often reduced when unoccupied),
public liability for AL guests, rental-income loss, and contents replacement at "as-new" rather
than depreciated value.

e Specialist providers (Howden, Schofields, Intasure on the UK side; Tranquilidade, Fidelidade, Zurich
Portugal locally) offer holiday-home-specific products.

e Submitting evidence of risk management at quotation — leak sensors, alarm, smart locks, logged
inspections — can knock 5%-15% off the premium.

A typical absentee-villa multi-risk premium in the Algarve sits at €600-€1,500/year for a €500k—
€1m villa, before AL loading.

8. Utilities and bills on autopilot

The single most preventable cause of absentee-owner pain is a missed bill that escalates into a
service disconnection or a council demand.
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e Direct debit on a Portuguese bank account for every utility — water, electricity, gas, internet,
condominium, IMI.

e Property manager or fiscal representative as your tax-correspondence address at Financas
and the Camara Municipal. IMI, AIMI, AL council notices and Finangas letters then route to
someone who reads Portuguese in real time.

e e-Fatura aggregation under your NIF. Validate categories before the early-March deadline so
deductions land in your IRS return correctly.

e Bank-account dormancy management. Portuguese banks routinely close accounts after 12-24
months of zero activity. A quarterly €1 standing order to a Revolut/Wise sub-account keeps it
active. Some banks count direct debits as activity, many do not.

e Electricity contract review every 18—24 months. Liberalised market means tariffs drift; switching
is free and digital.

9. Tax compliance for hands-off owners

Annual obligations

¢ IMI — municipal property tax, paid in three instalments (May, August, November) for amounts
above €500. Direct-debit it.

¢ AIMI — additional IMI above €600,000 of summed VPT individually (€1.2m couples filing jointly).
Marginal rates 0.7% / 1.0% / 1.5% through the brackets (see Canonical Facts §6). Issued end-
August, payable end-September.

e [IRS — annual return, April-June for the prior year. Non-residents declare Portuguese-source
income only.

e AL income reporting — Category B if professional landlord, Category F if simplified rental.
Platforms (Airbnb, Booking.com, Vrbo) now report directly to Finangas under DAC7, so what you
declare must match what they reported.

e VAT — registration becomes mandatory if AL turnover crosses the small-trader threshold
(€15,000 in 2026 for the partial exemption ceiling), or by election to recover input VAT.

Fiscal representation

A fiscal representative (representante fiscal) is mandatory for non-residents from outside the
EU/EEA who hold a Portuguese NIF or own Portuguese property. In 2026 that includes the UK, US,
Canada, Switzerland and all other non-EU countries. EU/EEA residents and Portuguese residents do
not need one.

Cost: €150-€400/year for a standalone service. Specialist representation-only firms sit at the
bottom of the range; law firms and large accountancies at the top. Most accountants will bundle
representation free if you also use them for your IRS return — usually the better economics, since
non-residents need an accountant anyway.
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The representative receives Finangas correspondence and forwards it. They typically do not prepare

your tax return — that is the accountant’s job.

Accountant cost

¢ Non-resident, one property, no rental: €250—-€500/year.

¢ Non-resident with AL income: €600-€1,500/year including monthly bookkeeping, VAT returns

and IRS.

¢ Resident landlord with multiple properties or VAT registration: €1,500-€3,000/year.

10. Long—term rental: the genuinely hands-off income

strategy

If the goal is income with minimum involvement, traditional long-term rental (NRAU) beats AL on

every workload metric except gross yield.

Metric

Long-term (NRAU)

Full-service AL

Owner
touchpoints/year

Management fee
Decisions per month
Maintenance volume

Tax filing

Vacancy risk

Reputational risk

Gross yield

1-2

5%—-10% of rent
~0
Tenant absorbs minor wear

Category F (simple)

Low (1 month between 5y
tenancies)

Low

4%—-6%

20-60

18%—28% of net revenue
5-15
High — guest churn drives wear

Category B (more complex), VAT
possible

30%—-60% off-season vacancy

High (reviews, neighbours)

6%—10% gross, often less net

For an owner who genuinely wants under two hours a month, long-term wins. A 5-year tenancy with a

quality tenant, a manager at 8%, the manager holding keys and copies of your fiscal-rep mandate —

the year's interaction reduces to:
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Under 24 hours a year, consistently.

The 2026 fiscal sweetener: Lei n.° 9-A/2026 (de 6 de margo) reduced the IRS rate on rental income
to 10% for moderate-rent contracts (< €2,300/month, term > 3 years, valid through 2029) — down
from 25%. That meaningfully narrows the after-tax gap between long-term and AL.

1. Why AL is not truly hands-off

Even with the best operator at 28%, AL structurally generates more owner involvement than long-
term:

e Pricing decisions. Even with dynamic pricing automated, you get asked to approve discounts,
packages, MLOS changes and seasonal pivots.

e Complaint escalations. Guests escalate to platforms when managers can't resolve. Platforms
escalate to you.

e Wear and repairs. Guest churn produces 3-5x the wear of a residential tenant. Approval
requests stack up.

e Reviews. A 3-star review can drag occupancy 15% for two months. Owners want to weigh in on
responses.

e Operator risk. A bad operator can wreck a property's review profile in one season. Switching mid-
season is painful.

¢ Regulation. Decree-Law 76/2024 (in force since 1 November 2024) liberalised the national
framework — repealing CEAL, eliminating the quinquennial re-authorisation, devolving
containment to municipalities. EU Regulation 2024/1028 has applied since 20 May 2026 and
forces platforms to verify host registration data and delist non-compliant listings. Mismatches
between your AL number, NIF, address and listing data on Airbnb/Booking/Vrbo will trigger
automated delisting.

If hands-off is the priority, AL is the wrong tool. Choose long-term, choose a branded residence, or
choose owner-only use with a concierge.

12. Branded residences: hedge the pitch

Branded residences are condos or villas inside a hotel or resort operation, where the operator runs
the asset under hotel-grade SOPs and the owner shares in a rental pool or rents independently. The
pitch is "truly passive ownership” — the reality is more nuanced.

Operator press-release framing (verify each against the operator's own communications, not third-
party retellings):

¢ Pine Cliffs Residences (Albufeira) — long-running luxury programme on the United Investments
Portugal—-owned Pine Cliffs estate; rental pool operated by the resort. Currently the most
established branded programme in the Algarve.
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e Anantara Vilamoura Algarve Resort Residences — Minor Hotels—operated; integrated rental
programme. Confirm current room/residence inventory and operator commercial terms via the
Minor Hotels investor relations page.

e Six Senses Douro Valley — limited residences alongside the existing operating hotel.

¢ Six Senses Comporta — masterplan announced (per Six Senses corporate press release: ~70
keys plus branded residences; resort opening targeted 2028). This is a forward-sale market —
buy off-plan, completion several years out, operator economics still subject to final hotel
management agreement terms. Treat marketing yield projections with scepticism.

e Aroeira Collections by Missoni — Lisbon coast, branded residence project; verify completion
timeline against developer disclosures.

¢ Marriott Homes & Villas (Quinta do Lago, Vale do Lobo) — a distribution programme, not a true

branded residence. Residences are privately owned and flow into Marriott's listing channel. The
operational stack is your independent manager, not Marriott.

Be sceptical of:
e "Truly passive” marketing on programmes where the operator's split is opaque or the rental-pool

participation is mandatory.

e Yield projections in glossy brochures. Net rental yield on branded residences in Portugal typically
lands at 2%—5% after the operator’s split — well below independent AL, sometimes below
inflation-adjusted long-term let.

e Resale liquidity claims. Branded resale is usually better than non-branded prime in the same
resort, but the universe of qualified buyers is smaller. Off-plan resales before completion are
particularly thin.

The honest case for branded residences: predictability, brand quality, lifestyle access (spa, F&B
credits, club rights), and zero operational involvement. The honest case against: you are paying a
meaningful brand premium on entry and accepting a sub-5% net yield on what is often a sub-
optimal underlying real-asset investment.

13. The hands—off owner's annual calendar

A realistic 12-month rhythm for an owner running under two hours/month average.

Q1 (Jan—Mar). January: e-Fatura validation deadline. February: insurance review. March: accountant
sends draft IRS for prior year; review and approve.

Q2 (Apr—Jun). IRS submission window. April: spring condition report from manager; approve refurb
above the €500 owner-threshold. May: first IMI instalment.

Q3 (Jul-Sep). Peak rental season if AL — light-touch via manager, weekly summary not daily check.
August: second IMI; AIMI declaration. September: AIMI payment.

Q4 (Oct-Dec). October: post-summer condition report. November: third IMI instalment. December:
year-end accounts pack; budget next year; approve.
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Total: roughly 18—-22 hours/year if nothing breaks. An emergency adds 4—-8 hours but should be rare
with the right stack.

14. Worst-case scenarios and mitigations
The four failure modes that produce the bulk of absentee-owner pain:

Burst pipe undetected. Failure cost: €30,000+ in a stone-floored villa, plus mould remediation and
insurance disputes. Mitigation: whole-house leak detector with auto shutoff, point sensors at every
wet location, fortnightly manager inspection, water-damage cover with unoccupancy rider, mains
shutoff before extended absences.

Unauthorised AL guest party. Failure cost: council fine, AL licence at risk, neighbour complaints
under noise ordinance. Mitigation: manager screens bookings (no one-night stays, no local IDs in
season, age minimums), noise sensors (Minut, NoiseAware) in living areas only, 24/7 manager phone
line for neighbours.

Bank account closed for inactivity. Failure cost: direct debits bounce, utilities cut, IMI marked
unpaid. Mitigation: quarterly small standing order, monthly electronic-banking check, secondary card
on file with each utility.

Tax letter ignored. Failure cost: Finangas penalty of 30%-100% of unpaid amount, interest,
enforcement. Mitigation: fiscal rep with mandate to scan and forward within 5 working days,
accountant CC'd on every Finangas letter, calendared IMI/AIMI/IRS dates.

15. Manager red ﬂags
Do not sign with an operator who shows any of the following:

e Pressure to use their lawyer, their notary, their contractors with no alternative.
e Opaque revenue reporting — no platform-fee breakdown, no expense detail.
e No owner portal in 2026.

¢ Slow response to your pre-contract queries (>48 hours). Pre-contract responsiveness predicts
post-contract responsiveness.

e Reluctance to share three current-owner references.
e Vague answers on Pl insurance, segregated client funds, or in-house vs subcontracted staff.

e Commission framed on "gross” but small-print on net-of-platform — and not transparent about
which.

¢ Long minimum exit notice (>3 months) with material exit fees.

e Tax handling that defaults to "welll put it on Category F" without engaging with whether you should
be Category B or VAT-registered.
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e Requests for your Finangas or NIF login credentials. Never share them. Use the formal AT
representation mechanism.

16. Worked annual P&L — €600,000 Algarve villa, AL 30
weeks, full management

A representative case: 3-bed Algarve villa, AL-licensed, full-service managed.
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Line Amount (€)

Revenue

Gross AL revenue (30 let weeks @ €2,500) 75,000

Less platform fees (~16%) (12,000)
Net revenue (post-platform) 63,000

Operating costs

Manager commission (22% of net revenue) (13,860)
Pool service (€150/month) (1,800)
Garden service (€180/month) (2,160)
Cleaning, turnover (30 @ €120) (3,600)
Linen, consumables, breakages (2,400)
Utilities (3,600)
Maintenance reserve (~2% of value, capped) (4,000)
Insurance (AL multi-risk) (900)
Total operating (32,320)
Net operating income 30,680

Holding costs

IMI (~0.4% of TPV) (1,400)
Condominium / resort fees (1,800)
Fiscal rep + accountant (1,200)
Strategic / advisory (500)
Net cash flow before tax 25,780
Tax

Estimated IRS Category B, simplified, non-resident (~5,200)
Net cash flow after tax ~20,580

Net cash yield on €600,000 acquisition: ~3.4%, before capital appreciation.
Sensitivities:

e A 2-percentage-point change in manager commission costs ~€1,260/year.
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e A 5-week occupancy swing (25 vs 30 weeks) is +€10,500 gross, ~+€6,500 net.

e Skipping the unoccupancy rider on insurance saves €100—€200/year but exposes you to a
€30k+ tail.

The 3.4% net yield is the relevant number for buyers comparing AL to a long-term let at 4%—5% gross
with under 24 owner-hours a year. On a workload-adjusted basis, AL often loses.

Conclusion

The hands-off ownership market sells one product (a villa) and tries to convince you the operating
model is fungible. It isn't.

If you genuinely value owner-time under two hours a month, your real choice is long-term let or
branded residence with a credible operator — not full-service AL, which structurally pulls you back
into the operation no matter what commission you pay.

If you value yield more than time, AL on full-service management can work — but price the owner-
hours honestly into your return and accept that "passive” is the wrong word.

The decision worth making this month: write down how many hours a year you are actually willing to
spend on this asset. If that number is below 25, the long-term and branded routes are the only ones
that will not disappoint you.

Related reading

e Passive Property Investor Guide — the six-tier passivity spectrum across all income strategies,
including SIGls and funds.

e Traditional Long-Term Rental in Portugal — the NRAU regime in detail, with the new 10% IRS rate on
moderate-rent contracts.

e Invest in the Algarve — sub-region yields and which micro-markets actually clear at AL vs long-
term.

e Second Home in Portugal — the honest Use Case A/B/C test on whether owning beats renting
your holidays.

e The Real Cost of Owning a Property in the Algarve — running-cost benchmarks across four
worked examples.

How 2nd Haus can help

We are a buyer-side advisory: we work for buyers, never for sellers or developers. On hands-off
ownership, that means:
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Operating model audit (€650 fixed): before you buy, we run a workload-and-yield model on the
specific asset under three operating modes (long-term, mid-term, AL) so you choose the right
structure on day one.

Manager selection (included in our buyer-side mandate): we shortlist 3—5 operators by region,

run the references, and read the contract before you sign — including the gross-vs-net
commission small print.

Post-completion handover: fiscal rep, accountant, insurance broker and manager wired together
as a single stack, so the property is operational the week you complete.

Book a 30-minute call: 2ndhaus.pt/consultation.

Sources

Primary sources

Decreto-Lei n.° 76/2024 — DR (PDF) — AL regulatory framework in force from 1 November 2024.

EU Regulation 2024/1028 — EUR-Lex — short-term rental data and platform enforcement, applies
from 20 May 2026.

Lei n.° 9-A/2026, de 6 de marco — DR — housing fiscal package; 10% IRS on moderate-rent
contracts.

Portal das Finangas — IFICI FAQ.
PwC Portugal — Property Taxes 2026 State Budget.
Banco de Portugal — LTV, DSTI and maturity limits.

Six Senses Comporta — operator press release on masterplan.

Operator references (verify current commercial terms directly)

Quinta do Lago / Clube da Quinta — Property Management & Rentals
Five Star Vilamoura

Clever Details — Vilamoura

Diamond Properties Algarve

Carvoeiro Villa Holidays

Lagos Homes

Tagus Property — Tavira

Marriott Homes & Villas — Quinta do Lago listings

Hospitality Design — Aroeira Collections by Missoni

Further reading

Howden — Holiday Home Insurance Portugal
Schofields — Holiday Home Insurance Portugal

Igloohome — Smart Locks for Short-Term Rentals
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https://2ndhaus.pt/consultation
https://files.diariodarepublica.pt/1s/2024/10/20600/0000300031.pdf
https://eur-lex.europa.eu/eli/reg/2024/1028/oj/eng
https://diariodarepublica.pt/dr/detalhe/lei/9-a-2026-1068965400
https://info.portaldasfinancas.gov.pt/pt/apoio_contribuinte/questoes_frequentes/pages/faqs-01018.aspx
https://www.pwc.pt/en/pwcinforfisco/statebudget/property-taxes.html
https://www.bportugal.pt/en/page/ltv-dsti-and-maturity-limits
https://www.sixsenses.com/en/corporate/news/six-senses-comporta-portugal/
https://www.quintadolago.com/en/resort-services/clube-da-quinta/property-management-rentals/
https://fivestar-vilamoura.com/about-us/our-services/
https://www.cleverdetails.com/property-management/about
https://www.diamondpropertiesalgarve.com/index.php/en/show/page/propertymanagement
https://carvoeirovillaholidays.com/en/property-management
https://www.lagoshomes.net/management
https://www.tagusproperty.com/tavira-property-management-and-rental-services/
https://homes-and-villas.marriott.com/en/search/quinta-do-lago-home-and-villa-rental
https://hospitalitydesign.com/news/boutique-lifestyle/aroeira-collections-by-missoni-branded-residences-portugal/
https://www.howdeninsurance.co.uk/personal/home/holiday-home-insurance/guides/holiday-home-insurance-portugal/
https://www.schofields.ltd.uk/holiday-home-insurance-portugal/
https://www.igloohome.co/solutions/short-term-rental

e Nuki — Smart Hosting Service
e BPA Property — Fiscal Representation 2026

e Portutax — Fiscal Representation FAQ

Last updated: May 2026. Verified against CANONICAL_FACTS.md 2026-05-15. We refresh this guide
quarterly, or whenever AL legislation, IMI/AIMI thresholds, or platform commercial terms change
materially.
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https://nuki.io/en-us/products/smart-hosting-service
https://www.bpaproperty.com/en/blog/fiscal-representation-portugal-non-resident-property-owners-2026/
https://www.portutax.com/news/fiscal-representation-in-portugal-do-you-need-it-complete-faq-guide-70

Want a buyer—side advisor on your speciﬁc case?

2nd Haus is a buyer-side real-estate consultancy specialised in the Algarve. We will tell you
not to buy if that is the honest answer.

Talk to 2nd Haus

© 2nd Haus Real Estate - AMI License 15284 - This guide is general information, not legal or tax advice. Verify against your
own professionals before signing anything.
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https://2ndhaus.pt/

